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A practical system to increase conversions and close more deals



Real Estate Agent Usage Guide (For Agents Only)

Turn Renters Into Buyers Using This System
This section shows you exactly how to use this guide to move leads from “not yet” to
“ready to buy.”

Who This Is For
 Internet leads not ready yet
* Renters who want to buy but feel stuck
» Buyers needing credit improvement before approval

Why This Works (Business Perspective)
Most renters are not saying “no.” They are saying “not yet.”

This system shortens that timeline.

How To Position This (Simple Script)

“Most buyers are not fully ready on day one. This breaks down how credit actually
works and what to do next. If we follow this, we can get you in a position to buy.”

The Follow-Up System (Use This Exactly)

Day 0 Send the PDF

Day 2 “Did anything stand out to you?”

Day 5 “Which of the steps do you think you can start with?”
Day 10 “If we improved that, how soon would you want to buy?”
Day 20+ Light check-ins every 2—4 weeks

Goal: Move from “not yet” — “working on it” — “ready.”

Conversation Prompts (Keep It Simple)

» “What part of this felt most relevant?”

* “What do you think is holding your score back right now?”

» “If that improved, would buying be something you’'d want to move on?”
These are not sales questions. They are clarity questions.
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Lead Qualification Using Credit
Use this to understand timing:

Ready Now (0-30 Days) Near-Term (30-90 Days) Longi;;?iﬂz)@_lz

640+ score High utilization only Late payments
Low utilization No late payments Collections
Stable income Can improve quickly Needs consistency over time

What To Send With This Guide

Text Message
“Hey, I just sent you something that breaks down how credit actually works and what to
do next. When you get a chance to look at it, let me know what stood out.”
Email Message
Subject: Quick Guide To Getting Ready To Buy
“This is a simple breakdown of how credit works and how to improve it. Most buyers are
closer than they think once they understand the system.”
How To Use This In Your Process
1. Send immediately after first conversation
2. Set expectation of follow-up
3. Ask what stood out
4. Guide next step (Ilender, plan, or timeline)

Important Note
* Replace the cover and this usage guide with your own branding
* Add your own “About Me” page
 Deliver this as part of your buyer process

Licensed for agent use and rebranding.
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Important Disclaimer

This guide is for educational purposes only. It is not credit repair, legal advice, or
financial advice. Credit reporting laws and lender guidelines change over time. Always
confirm decisions with a qualified lender or financial professional.

1. INTRODUCTION

Most people don’'t have a bad credit score. They have a system problem.
Credit scores are not random, and they are not mysterious. They follow patterns.

If you understand those patterns, you can predict, and control, what happens to your
score.

This guide is built to do three things:

1. Show you exactly how the credit system works
2. Give you a simple system to follow every month
3. Help you move toward a 750+ score over time
You do not need to be perfect. You need to be consistent.

2. UNDERSTANDING THE CREDIT SYSTEM

Why Credit Scores EXxist

Banks lend money for homes, cars, credit cards, and other purchases.

They need a way to measure risk.

Credit scoring models help lenders predict whether someone will repay a loan.
The system is not judging character, it is measuring patterns.

Consistent, predictable borrowing behavior usually produces higher scores.

What A Credit Score Really Is

A credit score is a number that predicts how likely someone is to repay borrowed
money.

Lenders use this number to decide:
* Whether to approve a loan
* What interest rate to offer
* How much money someone can borrow

Most scores range from about 300 to 850. Higher scores mean lower risk for lenders,
lower scores mean higher risk.

The most widely used scoring model in the United States is the FICO score.



Credit Score Ranges at a Glance

Fair Good Very Good Excellent

300-579 580-619 620-679 680-719 720-850
Scorerange | Raing | whauTypicalyewns
720 - 850 Excellent Best rates and terms typically available
680 - 719 Very Good Strong approval likelihood, competitive rates
620 - 679 Good Most loan types available
580 - 619 Fair More limited options, higher rates likely
Below 580 Poor May require specialized programs or credit repair

The Five Factors That Control Your Score
Credit scores are mostly built from five main categories.

Payment History 35% Whether payments are made on time

Credit Utilization 30% How much of your available credit you are using
Length of History 15% How long your accounts have been open

New Credit 10% Recent applications and new accounts

Credit Mix 10% Variety of credit types (cards, loans, mortgage)



1. Payment History
This is the most important factor, it measures whether payments are made on time. Late

payments can lower a score and stay on reports for several years.
2. Credit Utilization
This measures how much credit you are using compared to your credit limits.

EXAMPLE: If a credit card has a $1,000 limit and the balance is $300, the utilization is
30 percent.

Lower utilization is better for credit scores.

3. Length Of Credit History

Older accounts help scores because they show long-term borrowing behavior. Closing
very old accounts can sometimes lower a score.

4. New Credit

Opening many accounts in a short time can temporarily lower a score. Each new
application creates a hard inquiry.

5. Credit Mix

Scores benefit from having different types of credit such as credit cards, auto loans,
mortgages, and personal loans.

Common Credit Score Myths
Many people follow advice that actually harms their credit.

The Myth The Reality

Paying balances in full is usually better. You do not

CEming I EREEE (NS5 YELT SHE. need to pay interest to build credit.

Personal credit checks are considered soft inquiries

Checking your own score hurts it. and do not affect scores.

Closing accounts can reduce credit history and

CliosiTg el Enms e (e vs available credit, which may lower your score.



3. THE 5 PILLAR CREDIT FRAMEWORK

Think of your credit score as being controlled by five core pillars.

The Credit System At A Glance

01 No Missed Payments
Never miss a payment. Set systems so it happens automatically.

02 Utilization Control
Keep balances low before statement dates.

03 Credit Age Protection
Keep older accounts open and active.

04 Inquiry Discipline
Only apply for credit with a clear purpose.

05 Credit Mix Balance
Maintain a simple mix of credit types over time.

If you improve these five areas consistently, your score will follow.



Pillar 1: Never Miss Payments

Payment history is the largest factor in credit scoring.

The easiest way to protect a score is simple: always pay on time.
But to do this consistently, you need a system.

HOW TO EXECUTE

1. Choose a single checking account for all payments

2. Keep a small buffer in that account at all times

3. Set every account to at least minimum auto-pay

4. Check accounts once per week for errors or missed charges

Why This Works
* Auto-pay minimums = protection
* Manual extra payments = improvement
This ensures you never miss a payment, even if something goes wrong.

If You Are Behind
» Bring accounts current as soon as possible
» Call lenders and ask about hardship or payment options
» Avoid letting accounts go 30+ days late

IMPORTANT

A payment is typically reported late after 30 days past due. Before that, it may not yet affect
your credit score. That means acting quickly matters.

Common Mistakes
* Relying on memory instead of auto-pay
» Paying some accounts but forgetting others
* Ignoring small balances
Consistency here is more important than anything else in this guide.



Pillar 2: Control Credit Utilization
Utilization measures how much credit you are using compared to your limits.

Credit Utilization Zones

High Risk
31-100%

Optimal Strong
1-3% 4-10%

0% 3% 10% 30% 100%

1-3% Optimal Maximum score benefit for most profiles
Under 10% Strong Very favorable for credit scoring
Under 30% Acceptable Manageable, but room to improve
30 - 100% High Risk Negative impact, focus here first

HOW TO EXECUTE

1. List each card with balance and limit.

2. Calculate utilization percentage per card and overall.

3. ldentify the highest-utilization card first.

4. Pay that card down below 30%, then below 10% if possible.
5. Repeat for the next highest card.



Timin
Balanges are typically reported on the statement closing date, not the due date.
To control what gets reported:

» Make a payment before the statement closes

» Then make the normal payment by the due date

Simple Example — Limit $5,000

$5,000 limit — Balance $3,500 70% — High Impact
$5,000 limit — Balance $500 10% — Strong
$5,000 limit — Balance $100 2% — Optimal

Even if you pay in full later, the higher number may already have been reported for that
month.

ADVANCED TACTIC (OPTIONAL) — AZEO Method

AZEO stands for “All Zero Except One.”

All cards report $0. One card reports a small balance (1-3%). This can slightly optimize
scores for some profiles.

Common Mistakes
» Paying after the statement date instead of before
» Focusing only on total utilization (per-card matters too)
» Closing cards, which reduces total limits
Consistent utilization control is one of the fastest ways to improve a score.



Pillar 3: Protect Older Accounts
The age of your credit profile is based on how long your accounts have been open.
Older accounts help show long-term, stable behavior.

HOW TO EXECUTE

1. Identify your oldest credit accounts

2. Keep those accounts open and active

3. Use them occasionally for small purchases
4. Pay them off in full to avoid interest

Strategy
» Use old cards once every 1-3 months
» Set a small recurring charge (like a subscription)
» Keep auto-pay on to avoid missed payments

Avoid
» Closing your oldest accounts
» Letting accounts go inactive and get closed by the lender

EXAMPLE

If you have a 10-year-old credit card and a 2-year-old card:
Closing the 10-year account can significantly reduce your average credit age.

Common Mistakes
* Closing cards to “simplify” finances
» Thinking unused cards should be closed

Keeping older accounts open is one of the easiest ways to strengthen a credit profile
over time.



Pillar 4: Manage Credit Applications
Each time you apply for credit, a hard inquiry is created.
Too many inquiries in a short period can signal risk.

HOW TO EXECUTE

1. Only apply for credit when there is a clear purpose
2. Space applications at least 3—6 months apart when possible
3. Avoid multiple applications within a short window

IMPORTANT

Multiple inquiries for the same type of loan (like a mortgage or auto loan, NOT credit cards)
within a short period may be grouped together. This allows rate shopping without major
score impact.

When To Avoid Applying
* Within 3—6 months of buying a home
* When trying to improve your score quickly

Common Mistakes
* Applying for multiple credit cards at once
* Opening store cards for small discounts
» Applying out of curiosity instead of need
Being selective with applications helps maintain a stable profile.

10



Pillar 5: Build A Healthy Credit Mix

Credit scoring models look at different types of credit.

Revolving Credit Credit cards, lines of credit

Installment Loans Auto loans, mortgages, personal loans, student loans

HOW TO EXECUTE

1. Maintain at least 1-2 active credit cards
2. Add installment loans naturally over time (do not force it)
3. Avoid opening accounts just to “improve mix”

Example
Stronger Profile Weaker Profile
2 credit cards + 1 auto loan 1 credit card only

Common Mistakes
» Opening unnecessary loans to “boost” score
» Overcomplicating credit structure
A simple, stable mix is enough for most high scores.

11



4. OPTIMIZE AND RAISE YOUR SCORE

The 10 Biggest Credit Score Mistakes

Many credit problems come from a small number of repeat mistakes. Avoiding these
alone can improve your score.

-m Why It Matters What To Do Instead

10

Missing payments

High credit card
balances

Closing old credit cards

Applying for too much
credit at once

Carrying a balance
thinking it helps

Ignoring your credit
report

Maxing out cards before
statement dates

Co-signing without
understanding the risk

Only focusing on one
factor

Trying to fix everything at
once

Payment history is the
largest factor in your score.

High utilization signals risk.

This reduces your credit age
and total limits.

Multiple inquiries signal
instability.

You do not need to pay
interest to build credit.

Errors can drag your score
down.

High reported balances hurt
your score.

You are fully responsible for
the debt.

Credit is a system, not a
single variable.

Overwhelm leads to
inaction.

12

Set auto-pay on every
account.

Keep balances under 30%,
ideally under 10%.

Keep older accounts open
and lightly active.

Space applications 3—-6
months apart.

Pay balances in full when
possible.

Review reports regularly at
AnnualCreditReport.com.

Pay balances before the
statement closes.

Only co-sign if you can
afford the full payment.

Improve all five pillars over
time.

Focus on the highest-impact
changes first.



What Excellent Credit Looks Like

To make this feel real, not theoretical, here is what strong credit profiles actually look
like in practice.

Typical 750+ Credit Profile

v Payment history: 100% on-time

v Utilization: 1-5% on most cards

v/ Oldest account: 7+ years (often much longer)
v/ Average age: 3—7+ years

v/ Total accounts: 5-15 (not all active)

v/ Recent inquiries: 0-2 in the last 6 months

What Matters Most (In Order)

1st Payment History Non-negotiable. No exceptions.
2nd Utilization Fastest lever to adjust.

3rd Age of Accounts Long-term strength, protect it.
4th New Credit Short-term impact only.

5th Credit Mix Minor factor, don't force it.

13



How Credit Timing and Reporting Actually Work
This is one of the most important ideas in this guide.

Credit is not just about what you do once. It is about what your profile looks like every
time it is measured.

Think of your credit profile like a snapshot taken every month.

If your balances are high when that snapshot is taken, your score reflects high usage. If
your balances are low when that snapshot is taken, your score reflects low usage.

This is what makes credit feel “sticky.”

What “Sticky” Means In Simple Terms
Your score tends to reflect your repeated behavior, not just one-time actions.

Example

Person A: Inconsistent Person B: Consistent

Pays card down once, then lets it go back up  Keeps balances low every single month —
- Score goes up, then back down Score improves and stays there

The second profile becomes “sticky” in a good way.

Why This Matters For Buyers
Lenders do not look at one good month. They look at patterns.

A stable, repeatable pattern of on-time payments, low balances, and no new risk is what
creates strong approvals.

How To Use This Concept
Instead of asking: “How do | boost my score right now?”

Ask: “What system can | follow every month without thinking?” (HINT: It’s this one!)
That shift is what separates short-term fixes from long-term results.

14



Real Examples Of Credit Improvement
These are simplified examples to show how the system works in real situations.

Example 1: 620 - 700 Range Improvement
Starting Profile:
 High utilization (70-90%)
* No missed payments
» Several credit cards
Actions Taken:
» Paid balances down below 30%
» Then targeted under 10% on highest cards
» Timed payments before statement dates
Result: Score increased significantly within 60—90 days

Example 2: 580 -. 650 Recovery Profile
Starting Profile:
e 1-2 late payments
* Moderate balances
* Few accounts
Actions Taken:
» Brought all accounts current
» Set up auto-pay on all accounts
» Lowered balances gradually
Result: Score improved over several months as positive history built

Example 3: 700 — 750 Optimization
Starting Profile:
» Good payment history
* Moderate utilization (20-30%)
Actions Taken:
* Reduced balances to 1-5%
* Limited new inquiries
» Maintained long-term, stable accounts
Result: Score moved into higher tier with small optimizations

15



Where To Start (Decision Framework)
If you cannot fix everything at once, start here:

R R

If anything is late or behind, bring it current

Step 1 Fix payment issues first immediately.

Lower your highest utilization

Target the card closest to maxed out.
account

Step 2

Auto-pay + weekly check-in. Ignore everything

Sz Lo By ster else until these three are handled.

Improving Your Score In 90 Days

This is where most people start seeing real movement in their score. Not all
improvements happen quickly, but some do.

This section focuses on actions that can move a score in 30-90 days, even without
large paydowns.

Phase 1 — Weeks 1-2 Phase 2 — Weeks 3-8 Phase 3 — Weeks 9-12
Clean Up Optimize What Reports Stabilize

« Set all accounts to auto- * Pay balances down before =« Keep balances
pay (minimum at least) statement dates consistently low
e Bring any past-due « Target highest-utilization  Let positive history report
accounts current cards first for multiple cycles
* Pull and review your credit  « Avoid new credit » Do not change accounts
reports for errors applications unnecessarily
What To Expect

* Small changes can show within 30 days
» Larger gains often require 60—90 days of consistent behavior

REALITY NOTE

If large balances exist and cannot be paid down quickly, focus on perfect payment history,
lowering utilization where possible, and avoiding new credit.

Improvement can still happen without eliminating all debt.

16



5. PREPARING TO BUY A HOME

Credit Scores And Mortgage Approval

Mortgage lenders evaluate several factors when approving loans. Credit scores are one
of the most important. Higher scores may qualify for better interest rates.

How Lenders Evaluate Borrowers

What Lenders Evaluate

Credit History — Payment patterns over time

Debt to Income Ratio — Monthly debt payments vs. gross income
Employment History — Stable, verifiable income

Down Payment — Amount available and source of funds

N N N SN

Credit scores are only one part of the full picture.
What Else Lenders Look For

» Consistency over time

» Low risk behavior (low balances, no new debt)

 Stability (no sudden changes before applying)
A strong borrower profile is predictable, not perfect.

The Six-Month Mortgage Preparation Plan
Many buyers benefit from preparing their credit before applying for a mortgage.

Months 1-2 Months 3-4 Months 5-6
Stabilize Optimize Protect

* No missed payments e Pay down credit cards « Do not open or close

 No new credit applications strategically accounts

« Review reports for errors » Keep utilization low before < Avoid large purchases or
statement dates new debt

17



What Not To Do Before Buying A Home
These mistakes can delay or kill a deal.

X Do not open new credit cards

Do not finance a car, furniture, or other large purchases
Do not close existing accounts

Do not move large amounts of money without explanation
Do not miss any payments

Do not quit your job or switch employers if you can avoid it

Do not change how you are paid (W-2 to 1099, salary to commission, or starting a
side business)

X Do not make large cash deposits that cannot be documented

X X X X X X

Why Lenders Care About Your Paper Trail
Lenders are not just looking at your credit score. They are confirming that your income
and finances are stable and easy to verify.

Before approving a loan, they want a clean, traceable record of where your money
comes from and where it goes. Sudden changes to your job, income type, or bank
balances raise questions and can slow down or stop an approval, even with great credit.

The goal in the months before buying is simple: keep everything steady and well-
documented. Stable job, consistent income, and clean bank statements make you an
easy “yes” for a lender.

Even small changes can affect mortgage approval or terms.

18



6. CREDIT SNAPSHOT EXERCISE

Build Your Personal Credit Plan

Grab a sheet of paper or open a note on your phone. Work through the steps below to
understand your current credit profile.

Your Credit Snapshot Worksheet

STEP 1 — Write Down Your Current Score
Current Credit Score:

STEP 2 — List Your Credit Cards

Card 1 — Balance: / Limit;
Card 2 — Balance: / Limit;
Card 3 — Balance: / Limit;

STEP 3 — Estimate Your Utilization

Add your balances together. Add your limits together. Divide balances by limits to estimate
your credit utilization.

Total Utilization Estimate: %

STEP 4 — Identify Your First Improvement Steps

Based on what you learned, write down the first three things you can do to improve your
credit profile.

Example actions: paying down a credit card balance, setting up automatic payments,
avoiding new credit applications

Your First Three Actions:
1.
2.
3.

19



7. 1IF YOU ONLY DO 3 THINGS

If you take nothing else from this guide, focus on these three actions:

01

Never Miss A Payment

02

Keep Credit Card Balances Low

03

Avoid Unnecessary New Credit
These three habits alone will improve most credit profiles over time.

Most people struggle with credit not because it is complicated, but because they are
inconsistent.

Stay consistent, and your score will follow.

Stay consistent. Stay patient. The results follow.
The Ultimate 750+ Credit Score Blueprint
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